TO BE INTERVIEWED

Date
B OF Tima
Location
RANK:
(to be completed by interviewer)
NAME:
Business:
Title Telephone
Company
Address
City State Zip
Telephone

Relationship with Organization:

Giving History with Organization:

Giving to Other Organizations:

Personal Data:

Family History:

Possible Objections or Problems:

Special Strategy or Instructions:
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1 Not on mailing list
2-3 Some identification
4-5 Has demonstrated some interest | Grid Location
6-7 Has been involved

8-9 Heavily involved or

significant record of giving
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Description of Prospects 7-10
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Negligible Interest/Little Capability [N
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Beginning of Target Market 15-17
Very Involved/Negligible Capacity EEF
Ideal Prospect

(total of both numbers)

Very Poor Prospect
Marginal

Fair

Good

Very Good

A Superb Prospect!
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